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industry news

A membership organisation at our heart

By Dan Galligan, CEO CANEGROWERS

“The
Council
has decided
lo form a
specific
commullee
of growers
lo focus on
membership
value for
money.”

May has been a big month for CANEGROWERS, with the focus squarely

on core issues that affect growers.

The Queensland Competition Authority
(QCA) has brought down its determination
on electricity prices for 2016-17.

The insidious situation that prevails in
electricity prices must end eventually but it
appears not yet with further cost increases
of up to 12.3% to be incurred by irrigators.

This callous decision takes year-on-year
electricity price rises to beyond 120% since
mid-2007.

The consistent and well-crafted arguments
made by CANEGROWERS and other
industry bodies have largely fallen on the
deaf ears of successive governments,
which have struggled to detach themselves
from the revenue they receive from state-
owned assets.

The cold hard reality of the electricity
debate is not the current price challenges. It
is the explanations that will be required of
government as industries such as ours shift
our electricity usage to new and emerging
technologies.

While the majority of us will need to fight
and continue to battle to drive down the
costs of our major traditional sources of
power supply, at the same time, we are
forced to find alternative sources to disrupt
the current market. In the end we need
solutions for growers and if policy makers
cannot deliver them, all other market
solutions must be investigated.

Perhaps of even greater urgency to our
future are the negotiations around cane
supply agreements, with a pleasing uplift
in sugar prices putting an increased level
of urgency around the need to resolve this
issue for 2017.

CANEGROWERS, as a network, is putting
every resource and support behind growers
in negotiating effective agreements.
Everybody in this industry relies on

each other to deliver fair, commercial
agreements that can underpin certainty
and prosperity.

Both of these issues are merely a snapshot
of the broader battle that CANEGROWERS
takes up on behalf of growers.

They, with other issues combine to form
our membership services to growers. Our
newly-formed Policy Council has taken

on the challenge of bringing membership

services clearly into their sights with
decisions made at their very first meeting in
Townsville recently.

The Council decided to form a specific
committee of growers to focus

on membership value for money.
CANEGROWERS has a strong level of
grower membership but clearly the Council
is not taking that for granted.

By taking a value for money approach it
has landed on the very issue that many
membership bodies struggle with. That is,
demonstrating that membership delivers
a value for money offering to growers that
must be constantly assessed and justified.

It doesn't stop there. Importantly the
Council has also already looked at the
policy settings of our membership levels.
In response to feedback from some of
our largest cane growers, the Council has
endorsed a decision to cap the state wide
(QCGO) levy at 50,000t of production.

This means that while Districts remain

free to set their local membership level,

the component of the levy that goes
specifically to state wide services will be
capped at this production level and any levy
paid above 50,000t will be paid back to
growers at the end of the season.

There is a deliberate strategy in this policy
change. We as an industry want to ensure
all services provide value for money to all
members regardless of production.

All of our producers, from the smallest to
the largest, are important for the strength
and unity of the industry.

Hopefully this policy
decision will ensure
growers at the
larger end of
the scale are
encouraged

to become

or remain
supporters of
our efforts and
achievements.ll
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industry news

FRUSTRATION GROWS

Growers supplying Wilmar Sugar
owned mills are urging the company to
share a draft Cane Supply Agreement
(CSAs) with them prior to the end of
the month.

New agreements are needed to provide
for grower choice in sugar marketing as
set out in the amended Sugar Industry
Act.

Growers supplying Tully Mill also
need a new CSA for the 2017 season
and beyond while CANEGROWERS
members in the Maryborough
district and MSF Sugar have finalised
negotiations and been signing new
CSAs.

Rural D|scovery Day &

More than 150 southern school kids got a little
taste of cane country during the 2016 Rural
Discovery Day in Brisbane's Showgrounds in May.

With the Australian dollar price for
raw sugar rising, growers are wanting
to take advantage of higher prices but
those supplying Tully and Wilmar can't
because they do not have a CSA in
place.

Rocky Point father-son growers Kevin and Lindsay
Mischke (pictured right) gave the students an
insight into how one of their favourite foods is
produced. They and four CANEGROWERS staff
members talked the grade 2-5 groups through the
cane growing and sugar production processes.

Delays in the negotiations are
estimated to be costing the industry
millions of dollars in lost revenue.
The kids were able to get hands-on, planting
billets in a mini cane paddock, driving model
harvesters and haulouts, handling cane grubs and
getting their first taste of cane juice straight from
the stick. m

QSL reports that it is in negotiations
with MSF Sugar, Tully Sugar

and Wilmar towards On-Supply
Agreements which will facilitate the
marketing of sugar through QSL where
the grower chooses the industry-
owned company as a pathway to
market rather than the mill offering.

The Bundaberg, Isis and Maryborough
district mills have committed all of
their export sugar to QSL through to
the end of the 2019 season. m

MEMBERSHIP IN THE SPOTLIGHT

The newly-formed CANEGROWERS Policy Council has membership services clearly in
its sights after its first meeting in Townsville.

The Council has formed a committee of growers to focus on demonstrating that
membership delivers a value for money offering that must be constantly assessed and
justified.

The Council has also endorsed a decision to cap the state (QCGO) levy at 50,000 tonnes
of production.

While Districts remain free to set their local membership component as they see fit, the
levy that geos specifically to state wide services will be capped.

Any levy paid above 50,000 tonnes will be paid back to growers at the end of the
season.

The policy is designed to ensure all growers, regardless of size, are encouraged to
become or remain supporters of CANEGROWERS efforts and achievements. m
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industry news

Townsville gathering for newly-elected grower leaders

CANEGROWERS newly-elected Policy Council and district company directors have met in Townsville.

One of the first tasks of the 21 grower
representatives on the Policy Council
has been to elect a new State Board.

Mackay grower Paul Schembri said
he was humbled and privileged

to be starting his second term as
CANEGROWERS Chairman.

“The past three years have been full of
challenges but we are hoping that the
next three will give us a more stable
and financially rewarding period,” Mr
Schembri said. “Our right to choice in
sugar marketing has been secured and
prices have strengthened.”

"My belief has always been that with
unity we can achieve great things and

| look forward to continuing to work
closely with growers and their elected
representatives.”

Bundaberg grower Allan Dingle is Senior
Vice Chairman with Plane Creek grower
Kevin Borg elected Vice Chairman.

Directors from each of the 13
CANEGROWERS district companies
joined the Policy Council and Board in
Townsville for an induction day which
included the launch of the organisation’s
key Federal Election priority issues (see
more on page 6).

“The strength of CANEGROWERS is its
proud history of drawing representation
and leadership from a democratic and

FOR YOUR MATES

decentralised process — every member
can nominate and every member

can vote,” CANEGROWERS CEO Dan
Galligan said of the election process
which started in February and ended
with the new board taking office on 1
May.m

Pictured: L-R the new State Board is Owen
Menkens (Burdekin), Michael Pisano
(Herbert River), Allan Dingle (Senior Vice
Chairman, Bundaberg), Kevin Borg (Vice
Chairman, Plane Creek), Paul Schembri
(Chairman, Mackay), Mark Mammino (lsis),
Rajinder Singh (Tableland) and Joe Marano
(Innisfail).

Contact with overhead powerlines can Kkill.

So for your sake and your mate’s, please look up and live.
For electrical safety information specific to your industry,
visit ergon.com.au/outdoor-workplace

6 June 2016 e Australian Canegrower



Five Federal Election issues to raise with candidates

CANEGROWERS is urging all political parties standing in ‘sugar seats’ this Federal Election to commit to measures which will secure the
future growth and prosperity of this important Queensland industry.

“We are seeking commitments and assurances around five policy areas vital for a profitable future for our farmers and the regional
economies and communities our industry supports,” CANEGROWERS Chairman Paul Schembri said at a meeting of the Policy Council
and district company directors in Townsville.

“Sugar is a valuable export commodity for Australia, the second largest for Queensland, with 80% of our production going offshore.
81,000 people work directly and indirectly in our industry which contributes $2 billion to the Australian economy each year.

"But there are a number of issues which need to be addressed by the next Australian Government, and all politicians, for Australia to
maintain its place in the competitive global sugar market."

Over the remaining weeks of this election campaign, CANEGROWERS members, elected representatives and staff will be explaining
these policy priorities to candidates in their local areas and seeking their support for these measures.

The full election priorities document can be found here http://bit.ly/1Whgq63

CURRENT SITUATION ACTION NEEDED
= ©® Government policy is pushing electricity and ® The network component of electricity bills
Ll fuel costs higher, eroding the international is regulated federally by the Australian
E competitiveness of the Australian sugarcane Energy Regulator (AER). Network charges
industry. are 54% of bills and higher than the cost of
3 . . . supplying irrigators. The cost of redundant
e Electricity network regulation and pricing and obsolete assets must be removed from
t is a federalissue. Failure to effectively network tariffs
G regulate has caused electricity costs for '
i sugarcane irrigators to double over the past ® Retain the fuel tax credit for off-road and
|n—= seven years. agricultural fuel use.
8 e The fuel tax credit is critical for maintaining o The National Heavy Vehicle Regulator
—l current and future production levels. must provide safe and economic access to
Lul public roads for agricultural vehicles and
combinations.
CURRENT SITUATION ACTION NEEDED
e  Asugar tax risks doing nothing to address e Continue the valuable work being done by
obesity or health concerns while severel the Australian Government in providing
Y Y p
impacting on grower and industry information to Australians about a healthy,
reputation. balanced diet and good exercise regime. This
E s ionin A lia is declini empowers people to take
° ugar §orl1.sumpt|on in Australia is declining responsibility for their own
% ?t Wigtglges are not. " health and food choices.
ince , sugar consumption
O has dropped by 23%, but obesity has tripled. e Rule out a sugar tax to avoid demonising one
= . o food item as a basis for public health policy
(70} e Demonising sugar by singling it out for

taxation is simplistic and dangerous — a view
that is backed by research.

6 Australian Canegrower * 6 June 2016
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INTERNATIONAL TRADE

REEF & ENVIRONMENT

RESEARCH & DEVELOPMENT

CURRENT SITUATION

80% of Australian sugar is exported.
Australian farmers are the only sugarcane
producers in the world not operating with
subsidies or price supports.

Too often, sugar has been left out of key
trade agreements. We can't sell Australian
sugar without fair access to international
markets.

CURRENT SITUATION

Grower-government partnerships are
delivering real outcomes for industry and
the environment. The Reef Report Card
shows that the sugarcane industry has
reduced nitrogen, pesticides and sediment
run off. This direct grower approach must
be valued and continued.

The best management practice system for
sugarcane growing, Smartcane BMP, drives
productivity, profitability and environmental
stewardship. Increasing the rate of practice-
change adoption requires ongoing support
and resources.

CURRENT SITUATION

The Australian Government's contribution
to industry R&D has fallen during the past
decade as gross value product has declined.
This is impeding competitiveness.

Australia must be at the forefront of R&D
to effectively compete internationally. The
use of biotechnology in plant breeding has
the potential to offer significant benefits in
increased food production while addressing
agronomic difficulties.

ACTION NEEDED

Include sugarin all
international trade agreements

Remove technical barriers to implementing
trade agreements.

Ensure access to Asian markets for
Australian sugar is on terms at least
equivalent to our competitors.

Invest, with industry, in resources to
specifically address the needs of sugar trade
strategies.

ACTION NEEDED

Boost government commitment to reef
funding and support growers' continued
engagement. This will continue the gains
delivered by the sugarcane industry against
the Reef 2050 Plan.

Commit to ongoing support of the
successful Smartcane BMP program for 4
years beyond 2017.

Support investigation of alternative
greenhouse management options other
than a carbon tax.

ACTION NEEDED

Increase total government expenditure on
agricultural R&D from 0.5% of gross value
production to 1.5% by 2019 to help position
Australia as a world leader in agricultural
production.

Ensure farmers have ongoing access to

new technologies. Ensure GM licencing is
streamlined and rigorous to allow for new
technology to be made available quickly and
cost effectively.

6 June 2076  Australian Canegrower
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Industry Spotlight

Burn Ashburner

CANEGROWERS Manage
Industry

r-

“To say it’s all

too hard and
the outcome
loo uncertain
to bother and
Just go with a
blanket rate
1S 1N NO-0ne’s
interest.”

NITROGEN USE

What should growers do as the debate continues?

Experience tells us that the more nitrogen a grower uses, the more tonnes
of cane they can expect to produce, up to a point. In economic terms, if a
grower applies an additional $1worth of nitrogen, they should expect more

than a $1return in yield.

Of course, there are many variables for each
different paddock (and sometimes within the
same paddock). Soil type, soil health, nutrient
status, drainage, variety, ratoon, weed level and
water availability can vary greatly.

Added to this, at the time of applying the
nitrogen the coming season’s weather is
unknown and extremely variable.

So how does a grower decide what to apply?
Obviously it is extremely complex decision and
the outcome will always be uncertain.

Six Easy Steps (6ES) is based on many trials
where nitrogen is applied at increasing rates and
the corresponding yield is measured.

This proceess produces production curves like
those in Figure 1(below).

The curves represent a plant crop and four
subsequent ratoons. It can be seen that each
curve has a different optimum yield - shown by
the straight downward arrows which is 95% of
maximum yield.

The lowest (the blue arrow and curve) is at just

Figure 1. Macknade - Variety x rates of N
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Industry Spotlight sponsored by Smartcane BMP

over 80t/ha and 160 kgs of N and the highest
optimum yield (the orange curve) at over 130t/
ha at 140 kgs of N.

However, the level of N required for optimum
yield is remarkably consistent around the 150kg
per hectare rate.

This is just an example but the critical point is
that these credible trials are repeated many
times in different circumstances across regions.

So 6ES is a solid base on which to build for all
the variables mentioned above.

Given the complexity of paddock variables,
there will be circumstances where the 6ES rate
of N is too high and circumstances where it is
too low.

This is where research is now being focused
and growers will soon be able to benefit from a
refinement to 6ES.

From a grower's perspective, complexity is the
very reason for a well thought out Nutrient
Management Plan based on 6ES. This would
allow growers to make good economic decisions
based on the best information available.

To say that it is all too hard and the outcome too
uncertain to bother, and just go with a blanket
rate plus a bit more as insurance, is in no-one’s
interest.

Growers need to take Six Easy Steps seriously
for profitability, for their social license to farm
and for the health of the Great Barrier Reef.

| urge all growers to at least apply 6ES rates
as calculated for each paddock and preferably
apply 6ES rates adjusted through a nutrient
management plan.

Doing this meets the Smartcane BMP industry
standard, which is the minimum expectation
from the industry.

If necessary, your local productivity services
representative should be able to assist. You may
well be surprised at the payback. m
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SRA Snapshot ﬂ/‘a, ——

SRA to invest almost $19m

and continue focus on key Impact Areas

Sugar Research Australia (SRA) has announced its research investment agenda for 2016/17, delivering
research and development outcomes that provide direct benefits to sugarcane growers and millers.

SRA Chairman Dr Ron Swindells said
that SRA would invest $18.9 million
in contestable research activities for
2016/17.

"SRA is making this investment in
projects that will deliver real benefits
on key issues for our investors,” Dr
Swindells said.

“In seeking new projects, SRA put the
call out for projects that focus on the
four Impact Areas of Yellow Canopy
Syndrome (YCS), conventional and
genetically modified plant breeding,
harvesting efficiency, and extension and
adoption.

“These four Impact Areas have

been identified as requiring priority
investment from SRA for the Australian
sugarcane industry.

“In addition, we also continue to address
the eight Key Focus Areas identified in
SRA's strategic plan.

"Our investment includes new projects
to commence in the 2016/17 financial
year.

“Four Impact
Areas - Yellow
Canopy Syndrome,
conventional and
genelically modified
plant breeding,
harvesting efficiency,
and extenston and
adoption - have been
tdentified as requiring
priorily investment

from SRA.”

“These new projects will improve
our varieties through introgression
techniques and selections based

on plant vigour, improve industry
productivity through the analysis of
industry data, address new chemical
approaches for canegrub control and
improve identification methods for
exotic moth borers and soil-borne
pathogens.

“Our investment will also include a new
three-year project being developed
with the University of New England to
develop a remote sensing platform.”

Dr Swindells said SRA continues to
invest in projects that have a priority on
delivering tangible outcomes on-farm
and at the mill.

SRA’s investment is funded by the
statutory levy of 70 cents per tonne of
cane, to which growers and millers each
contribute 35c per tonne of cane each.

This investment in research is supported
by matching funds of about $6m

from the Federal Government and an
average of $4m from the Queensland
Department of Agriculture and Fisheries
(DAF) over the previous four years.

The list of successful new projects
is available on the Sugar Research
Australia website.

SRA grower survey

The SRA grower survey has taken place
over the last few weeks.

One of the key purposes of the survey is
to help track important industry trends
in relation to research, development and
extension.

That information is then used to
help deliver better services for SRA
investors.

The survey also gathers important
information about grower perceptions
of SRA performance and assess
activities such as SRA's events and
communications.

The survey was of a random sample
of SRA members and results will be
available later this year.

SRA thanks all those who participated
and gave their time on the phone to
complete the survey.

For more information on the survey
please contact Brad Pfeffer or Andrea
Evers at SRA on 33313333.

Harvesting survey

SRA is also conducting a survey

that is aiming to provide harvesting
contractors with information about cane
supply quality and losses in real time.

This is part of a project that is looking
at a feasibility study for improved
harvesting sensors.

Key components of the feasibility study
for this project include understanding
the current climate around harvesting
best management and the use of
sensors in routine practice, identifying
where sensors would provide most
value to harvesting contractors and the
greater industry moving forward.

For information on this survey please
contact Eloise Keeffe at SRA on (07)
33313351. m
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QSL

Market Update

SIGN UP FOR MARKET UPDATES AND QSL NEWS AT WWW.QSL.COM.AU

Current as of 30 May 2016

Sugar

2
WHAT HAPPENED:? Contract . It_taltest t |\é|(|:nth|y High Low
Raw sugar futures continue to push ettemen ange
forward, with the July16 contract rising Jul-2016 17.52 219 17.74 15.55
over 20% since mid-April. Oct-2016 17.68 2.09 18.02 15.93
Sugar has found support across the Mar-2017 17.95 1.16 17.61 16.45
commodity sector and through the May-2017 17.55 1.02 17.22 16.20
speculative market. : : : :
. - . . Jul-2017 17.14 1.02 16.97 15.95
e non-index specs have set another

record, resulting in a Net-Long position Oct-2017 16.89 1.10 16.95 15.85
of 285,000 lots, with talk of it heading Mar-2018 16.85 0.45 16.64 16.19
towards 300,000-350,000. May-2018 16.51 0.31 16.30 15.99
The massive long position skews the
market to the bearish side (trending
down) while the high prices and BRL/USD 3.6115 8.44% 3.6223 3.4418
statistics skew the markets to the bulls Ethanol Parity 12.94
(those who think the market will go up).
The question is what the real story is.
It seems system (not human) funds are
buying on the trend and will continue to Prompt AUD/T
buy if sugar prices continue to rise. £50.00
The bulls are focused on the future ld
deficit at hand while the bears focus 500.00
on the fundamentals — in particular the
solid crush in Centre South Brazil. 450.00
Mills there are working at record M
rates and with favorable weather the 400.00 \
projected sugar production continues to }
rise, with estimates at 35 million tonnes 350.00 '!‘-v
of sugar or greater.

300.00

GOING FORWARD...

Looking ahead, Centre South Brazil

has gotten off to an excellent start but
weather patterns will dictate how the
harvest progresses, with the possibility
of La Nina bringing extremely dry
weather to the second half of their
harvest and affecting yields.

This week sees Australia start its
harvest, and the dry start has everyone
positive for a great 2016 season.

In the short-term key indicators point
to a bearish market, however long-term
indicators disagree.

The result is that sugar looks to be in for
a bumpy ride over the coming months.

WHAT COULD CHANGE?

Focus will remain on the next UNICA
(Brazilian Sugarcane Industry
Association) and Commitment of
Traders reports driving market
sentiment.

Perfect weather with a few showers in
Brazil will see the harvest continue to
power ahead.

What will be the trigger for the non-
index funds to start their sell-off?

A strengthening of the US dollar could
prompt commodities in general to sell
and funds may decide to take some
profits.

Another better-than-expected UNICA
report is expected and could be the
driving force to see the market move
lower.

10 Australian Canegrower ¢ 6 June 20716
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QSL: WORKING FOR YOU

Currency
WHAT HAPPENED? WHAT COULD CHANGE?
Market conditions remained heavy for The Australian currency’s correction US Non-Farm Payrolls, due Friday,
the AUD over the past month. over the past month to the 71-cent poses a risk to employment growth
) range has been welcomed and made following a revision in US GDP last
A rate cut by the RBA and a mixture of exporters a little more comfortable. week.
ltsin th i lex ai

:EZUAtSIIDI"lStf:uCC)mmOdItY complex aided Locally, we will continue to monitor Market watchers don't expect this to be

’ economic data and RBA speakers for the case, however any impact on a July
The RBA's minutes reiterated its stance timing over a next potential rate cut. rate hike would be minimal. m
on inflation while also attributing
the rate cut to concerns that softer
wages renewed weakness in inflation Settlement Change High Low
expectations.

0

S S AUD/USD 07182  -4.85%  0.7710  0.7148

the RBA's inflation target framework,
stressing the current framework’s
flexibility and robustness was the best

he'd seen in his tenure. Marketing ChOice = Keep in the Ioop

US Federal Reserve Chair Janet Yellen .
mentioned a rate hike in the coming LOOKING FOR THE LATEST INFORMATION ON MARKETING CHOICE?

months would be appropriate, with the

US dollar Uifting in Friday night trade. Head to QSL's website, where you'll find a dedicated 2017 Marketing Choice

section featuring a range of resources designed to keep you up to date on our
implementation of the new marketing arrangements.

GOING FORWARD
Key features of the site include:
Looking ahead, we remain cautious of
strong market drivers out of the US and Weekly updates on QSL's implementation of Marketing Choice and our
China over the coming weeks. grower engagement activities around the state

With Yellen's latest comments Fact sheets on key topics, including Pricing and Performance.
indicating the Fed's probable rate hike
in the coming months, markets have
priced a 70% chance of a rate hike at the
next meeting in June. An overview of QSL's 2017-Season products for MSF Sugar growers

An online ‘Registration of Interest’ form to receive future Marketing
Choice information

Economic data returns to the forefront A short online survey to

this week, with key US and Chinese capture your feedback

Purchasing Managers Index (PMI) and 2 u 1 7

ISM Manufacturing Index numbers due.
. . For details, visit www.gsl.com.

Expectations for a rebound in manufac- au and click on the blue 2017 MARKETI N G

turing PMl in oil-producing regions will Marketing Choice image.

be supported by an uptick in oil prices. c H 0 I c E

OPEC (Organisation of Petroleum

Exporting Countries) members are set to

mal'ntam cu rrer!t oil pFOdUCtlon levels at While all care is taken in the preparation of this report the reliability or accuracy of the information provided
their next meeting, with cuts to supply in the document is not guaranteed. QSL does not accept any responsibility to any person for the decisions and
put on the back burner. actions taken by that person with respect to any of the information contained in this report.
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on farm

SUNNYSIDE UP

Chooks worth their weight in gold,
improving soil health and boosting
the business bottom line e

By Neroli Roocke L —

This Sunnyside cane farm has taken the name of its location
to heart and found a unique diversification option that is
not only providing some income but also aims to deliver
soil health benefits for the cane.

Greg and Caroline Sandral have around
1,000 free range chickens on a cane

farm they bought eight years ago. They
produced eggs for markets and restaurants
in Mackay.

m— ||\

' \ y While both have off farm jobs and the 65
hectare property produces around 3,500-

4,000 tonnes of cane a year, they were

looking for another income stream.

"We'd toyed with the idea for a few years
before getting 500 birds to test the
market,"” Greg explains. The market, it turns
out, was more than happy to snap up the
pasture-produced eggs.

"We were pretty confident we'd have a
market and in the end the marketing side
of it happened quite easily so we expanded
to just under 1,000 birds and there's still
plenty of demand. People really want local,
fresh food and they're seeking us out,” he
says.

The chooks are kept in two groups,
confined during the day and kept safe at
night by a low electric fence. Roosts and
nesting boxes are in covered trailers with
solar-powered gates which close off the
nesting boxes at sunset to keep the eggs
clean.

The chickens and their quarter hectare
runs and trailers are moved every week to
ten days — a very different livestock task
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on farm

Pictured: Greg Sandral and son Jonty
(above) with some of the chickens on their
Mackay district farm. The chickens graze
and dust bathe on fallow blocks and roost
and lay eggs in mobile shelters.

“We were pretty
confident we’d have
a markel and in the
end the marketing
stde of it happened
quite eastly so we
expanded to jusl
under 1,000 birds
and there’s still
plenly of demand.
People really want
local, fresh food and
theyre seeking us
out.”

to what Greg learned as child growing up
on western Queensland cattle and sheep
stations.

“The idea is that we will work the chickens
through the fallow cane paddocks keeping
them at least 100 metres away from a creek
area that runs through the farm,” he says.

The buffer zone will ensure no runoff
from the chicken areas can compromise
good water quality in the creek and the
downstream Great Barrier Reef lagoon.

Greg believes the chicken rotation will
definitely be a positive to the soil quality of
the cane paddocks.

"There's organic nitrogen and other
nutrients going straight into the soil from
the chickens and they do work the soil up a

bit by scratching it around — I'm expecting it
will be a big benefit,” he says.

The minimal stocking density means grass
cover is also kept over the soil.

"The system we use is that we let them
pretty intensively hit each bit of ground

for a while before we move them on and in
the dry months they'll really eat the grass
right down but in the wetter months not so
much.”

In the future Greg will be watching to see
the impact of the chicken manure and
scratching on the cane crop that follows
them.

"It's a good enterprise in that it doesn't take
area permanently out of cane and there's
not much else that you can do in a relatively
small area without interrupting your cane
while also hopefully adding a benefit,"” he
says.

Approval had to be gained from the
Department of Agriculture before the first
chickens were purchased as egg production
is classed as an intensive animal husbandry
operation, similar to a cattle feed lot.

Other approvals were required from the
Mackay Regional Council for a change of
land use and from Safe Food Queensland for
the handling of a food item.

In the early days, wild dogs occasionally
gotinto the chicken runs. Greg says they
seemed to be after eggs laid in the grass
rather than birds but he increased the size of
the electric fence's energiser and hasn't had
a problem since.

The eggs are generally laid in nesting boxes
within the trailer and, after being collected
and packed, sell for $6.50 a dozen ata
farmer's market.

"The marketing strategy we've had is to not
price them as a luxury item but as a quality
everyday item and that's worked well for
us,” Greg says. “We may expand this year:
we're just crunching some numbers at the
moment.” m
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THE GOOD DIRT ON PRODUCTIVITY
Soil health and nutrient management —one of the three core BMP modules

by Mick Quirk - Project Manager, Smartcane BMP

Providing adequate nutrients, especially N, P and K, has long been the focus of soil management for
sugarcane growers. However, soil and nutrient management has changed significantly in the past 20
years, greatly improving the efficiency of crop production.

Recommendations for optimal N rates have
become more accurate and specific, there
is greater attention to ensuring all plant
nutrients are in adequate supply, trash
retention has reduced erosion, controlled
traffic farming and/or reduced tillage have
improved soil structure and reduced costs,
and well-managed legume fallows have
reduced fertiliser costs and improved soil
health.

These practices aim to reduce soil
constraints to crop production, be they
physical like compaction or chemical like
sodicity, and therefore greatly improve the
effectiveness of applied fertilisers.

This, in turn, can improve the bottom line
of the business. It is these practices, and
others, that are the subject of the Soil
Health and Nutrient Management module
of the Smartcane BMP program.

The topics covered in the module include:
e Improving soil health:

o Managing compaction

o Trash management

o Fallow management

o Preparing land for planting

o Tillage managementin crop

o Managing salinity, pH and sodicity
e  Optimising nutrient management:

o Soil testing of samples from all
fallow blocks

o Use of the Six Easy Steps to
estimate and refine fertiliser
requirements

o Calibration of application
equipment

o Placement and timing of fertiliser
application

As with all of the BMP modules, the first
step is to benchmark, through self-
assessment, your own practices against
those considered to be industry standard.

There are only 12 topics, and corresponding
sets of practices, in this module. For
example, the industry standard for fallow
management is:

Soil cover is maintained throughput the wet
season either through the use of a trash
blanket and sprayed out cane or through the

growth of a fallow crop. No living cane is
present during the fallow to help break pest
and disease cycles.

You simply indicate if you meet the best
practice standard and, if not, what actions
you need to take to meet the standard.

There may be variations that reflect the
conditions in your district or farm. For
example, burning of cane is common in the
Burdekin due to the production system, so
trash cover is not present and ley crops are
their main option for maintaining cover.

Once the self-assessment is completed

for this module and for the other two core
modules (Irrigation and drainage; Weeds,
pests and diseases), and your practices are
atindustry standard or better, you can seek
BMP accreditation.

This requires evidence for each topicin a
module to be available for independent
assessment.

For the example of

information onto the BMP database.

If you have completed self-assessment

in the three core modules, your local
facilitator will help you identify gaps in the
required records and other documentation.

They will also help with gathering items
like maps and will provide easy-to-use
templates for any additional records you
need to keep over the coming season.

Once you have gathered the evidence, the
local facilitator does a check that all is in
place (a pre-audit) and the BMP office then
organises an independent audit.

This is currently done remotely by desktop
analysis but the plan is to move to on-
farm auditing during 2016 as this is more
efficient and is the standard practice for
on-farm accreditation programs.

If you have any questions, call your local
Smartcane BMP Facilitator. Details are on
the website www.smartcane.com.au m

fallow management, —_
the evidence required is: |

Farm observation of
the soil cover and a
spray record where
appropriate.

In this case, the
evidence is a declaration
by your local BMP
facilitator that he/she
has seen your fallow
blocks and the type of
soil cover (part of the
‘farm observations'),
plus a spray record
where cane regrowth
has required chemical
control.

Much of the evidence
required in each of
the BMP modules

is provided via

the recorded farm
observations of the
local facilitator. If
you have not yet
participated in the
BMP program, your
local facilitator will
help you register and
take you through a
self-assessment and
will even enter the

SPEEDTILLER

By K-Line Agriculture

FAST BREAKDOWN OF CANE
& CORN TRASH

SUPERIOR TRASH FLOW
& DIGGING CAPACITY

LOWER OPERATING COSTS

LEVEL SEEDBED
PREPARATION

OPERATING SPEEDS FROM
8—12 KM/HR (aPPRoOX.)

| g R
¥ Ve = AN Ll

K-LINE

AGRICULTURE

Better by Design

www.k-line.net.au
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Control sugarcane smut
and pineapple disease

T
=

5[]0\{][%@@

ﬁ 1” T?‘r ! — E’?, ' _‘—;-_3_”—
= Al = N, 7
\ ‘fm | o { il -

a’
U T Tt

SINKER?® fungicide from Crop Care controls primary infections of sugarcane smut and
pineapple disease in sugarcane.

Developed in conjunction with industry research body, BSES Limited, SINKER contains
flutriafol, a highly soluble and systemic active ingredient in an easy to use formulation,
with excellent activity against these two diseases.

SINKER®is compatible with Chlorpyrifos 500EC, Shirtan®, Senator® 700WG and
Astral® 250EC which provides flexibility with disease and insect pest management.

Reduce the detrimental impact on sugarcane yield from sugarcane smut and
pineapple disease today. Crop Care

For further information, contact your Crop Care sales representative or Crop Care
Customer Service on 1800 111 454. ~

® Sinker, Shirtan, Senator and Astral are registered trademarks of Crop Care Australasia Pty Ltd ACN 061 362 347.



land preperation feature

BIGGER ROOT SYSTEMS

EQUAL BIGGER YIELDS

Supplied by Stoller Australia

Over the past six years Stoller Australia
has achieved improvements in the soil
health of sugarcane crops without
applying compost, fungus, humates or any
simular products other than micro and
trace elements. We strongly recommend
them as part of every grower's nutrient
package (subject to soil or leaf tests).

“Itis all about root growth. Without
building good root growth you can't
maintain sugarcane yields,” said Martin
Shaw, Stoller's Far North Queensland
sales manager.

"Root growth is also the best and easiest
way to improve organic and carbon levels
and therefore the water and nutrient
holding capacity in the soil."

Stoller Australia has developed a liquid
fertiliser program that starts at planting
and focuses on root growth from day one.

Applied each year to ratoon cane, this
program maintains and improves root
growth, boosting the vigour of the new
plant growth.

l

ClearStart 15KZ, along with Action 5, are
unique to Stoller. Not being made from
dissolved granular fertiliser, the nutrients
are fully available to the plants from

day one, even under dry conditions, and
remain available for longer, leaving very
little to run off into waterways.

“At our commercial trial site near Mackay
we found that after using the Stoller
program for five years, not only had
yields been maintained longer than on
the granular-only half of the trial site,
but the soil health had also dramatically
improved,” Mr Shaw said.

“We dug one metre deep trenches across
the rows of Stoller treated sugarcane
and compared it with the control half
(standard granular program).

“In the Stoller treated half of the field,
not only was the root system massively
improved, it contained more organic
matter and the roots were much deeper.
The overall soil health had also improved.

“Soil samples from both the Stoller liquid
treated and the granular-only areas were

MORE CANE
MORE SUGAR
MORE PROFIT

(9 stoller AUSTRALIA PTY.LTD.

Stoller’s

ACTEONES)

Contact:
Martin Shaw 0418 808 438
lan Boyle 0417 853 844

sent to the SRA laboratory in Tully where
they tested for pathogenic nematodes
that feed on plant roots, and free living
nematodes (beneficial FLN).

"Free living nematodes do no harm

to plant roots, but are an indication

of healthy soil when present in high
proportions to plant parasitic nematodes,”
Mr Shaw said.

®

Stoller

Unleashing The Power Of F

‘‘‘‘‘‘‘‘‘‘‘‘‘‘‘‘‘‘

BIO-FORGE

STOLLER.COM.AU
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land preperation feature

SSR = STOLLER SUGAR RESEARCH

g 5
‘Using the Stollel
: r-gsulted iq

RESULTS:

Standard granular fertiliser program:
Pathogenic Nematodes - Pratylenchus (RL) 362 / Meloisogyn
(RN) 64/sample (Low to Medium hazard),

FLN Beneficials — Bacterivore 426 / Bacterivore 468

Stoller program:
Pathogenic Nematodes - Pratylenchus (RL) 75 Meloisogyn 0/
sample (Low hazard).

FLN Beneficials — Bacterivore 602 / Fungivore 486

Soil samples were also taken from below both Stoller treated
and granular control cane stools and a full nutrient analysis was
conducted.

This showed nutrient availability had significantly improved in the
Stoller treated samples, again indicating an improvement in the
soil health.

"All this contributes to maintaining higher yields and a longer
time between replantings - meaning more profitable cane crops,”
Mr Shaw said. m

the Granular coni‘(ql a.ré

VALENTIHNI

HEAVY DUTY FOLDING
ROTARY HOES

S"GIIBGIINE
EDITMN

Available in
3m Fixed & 4.2t0 7.7m Foldlng
Gearbox’s up to 400 HP

e Cage Roller ® Anphibious Version with
Rubber Frame and Hoods ® Removable
Flanges e Hydraulic Rear Door Adjust
* Low friction 4 gear side drive
eliminates need for oil cooler

VIN ROWE

FARM MACHINERY

YOUR LOCAL DEALER
ALLCLASS NORTH - CAIRNS (07) 4050 7500
SNG MACHINERY SALES - INGHAM (07) 4776 6003
TRACPOWER NQ P/L - BRANDON (07) 4784 1100

PROSERPINE MACH - PROSERPINE (07) 4945 1388
BLM - BUNDABERG (07) 4151 2381
ANDREW GILLIES - WARDELL NSW 0428 662639
FOR FURTHER INFORMATION
CONTACT TERRY EVANS 0438 231362
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land preperation feature

GRANULARLIM

Supplied by Nutrifert Australia

for optimising calcium supply
and pH management

It is extremely challenging to achieve optimal soil calcium supply and maintain a suitable pH for
maximum nutrient availability. This is due the use of traditional AgLime products and the methods of

application.

Many coastal soils have low Cation
Exchange Capacities (CEC) resulting in a
poor ability to hold key nutrients in the
soil, such as calcium.

Further, with cane’s high demand for
nitrogen fertiliser for growth, acidification
of the soil occurs.

AgLime has traditionally been used as
the key input to address low calcium and
acidification.

However, due to the product being in the
form of a coarse ground powder, there are
limitations with its application.

Pictured: Nutrifert Australia’s Andrew Olley

Limitations of AgLime

The large particle size of AgLime means
itis heavy and falls and holds on the soil
surface.

Of course, the finer AgLime is ground,

the more reactive it becomes in the soil,
neutralising acidity and supplying calcium
to the crop.

The downside of fine grinding is that it is

hard to keep AgLime in place on the soil
until incorporated.

Due to the large particle size, specialist
heavy contractor equipment is required to
apply AgLime and often it is only applied
once prior to planting and, rarely, a second
application in ratoon crop two or three.

These large and irregular doses do change
the pH and calcium supply, but they fail
to keep optimal conditions for the life of

a crop that may run over five-plus ratoon
cycles.

“Many coastal soils have
low Cation Exchange
Capacilies resulling in a
poor ability to hold key
nulrients in the sotl, such
as Calcium.”

Benefits of granular lime

Ozcal granular lime provides a new
solution for growers. Ozcal is a granular
ultra-fine lime of 20 microns in size that is
formed into hard granules the size of urea.

"The benefit of granulation is that the
extremely small size lime particles can
be bound together to make application
simple through normal fertiliser
application equipment,” Nutrifert
Australia’'s Andrew Olley explains.

The hard, consistent size of Ozcal granules
allows the product to be blended with
common plant cane fertilisers such as
DAP and ratoon mixes.

"The benefit of this is that fertiliser and
Ozcal blends can be applied as one pass by
the grower,” Mr Olley said.

“Importantly Ozcal is placed in the
acidification zone on the stool, where
the nitrogen fertiliser is active in causing
acidification.”

On contact with water in or on the soil, the
granules instantly release the ultra-fine
lime and calcium supply and pH correction
occurs.

Of great benefit to growers is that the
ultra-fine Ozcal is highly reactive and
hence rates of only 100-200 kgs /ha per
year are required. m

&

Ozcal

Placement of Ozcal

=

Ozcal
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ranular Lime For Grower Application

pH

Calcium

Granule

Low Rate Blending

v

v

v

v v

Ozcal is granular lime that can be applied through grower equipment which means optimal
timing and convenience. Due to the granule hardness, application can be with worm or

paddle drives, spreaders or droppers.

-

Optimal pH

Acidic pH

Aglime Progr

am

-

N

\

Ozcal Program

N

N\

~
When applied as a small

annual application, the
acidification occuring
from Nitrogen fertilisers
is counteracted.
Therefore optimal soil pH
is maintained for growth

Plant

-

Ratoon 1

Ratoon 2

Ratoon 3

Ratoon 4

Maintaining optimal soil pH with Ozcal

Ratoon 5

from plant and through
the ratoon cycles.

High Reactivity

Ultra fine particle size results in high reactivity, thereby

greatly reducing the rates applied compared to AglLime.

One Shot Application

Ozcal can be blended with NPK fertiliser for a one shot

application of nutrient and Lime, if required.

Common rates of application

Plant cane with no preplant Lime 100-200 kgs / ha

Ratoon cane 100-200 kgs / ha

For more information about Ozcal, please contact your local dealer.

NUTRIFERT = AUSTRALIA

nutrifert.com.au



land preperation feature

Investing in your production system

Supplied by Drain Tech

The concept of underground drainage using pipes and ditches is a technique
understood and employed by many farmers.

In fact, pipe drainage has been around
since Roman times and vast tracts of land
would remain unproductive without it.

Drain Tech director Richard Gloyne
suggests farmers can become proactive
rather than reactive when it comes to
treating their water-logging issues.

Typically, wet soil is identified by
observation of bogged machinery or poor
cane growth, but by this late stage the
farmer has already suffered considerable
production loss.

An alternative is to use modern
technologies to identify and establish soil
types that are prone to water-logging.

Armed with a map of areas with a
potential for water-logging’, the chances
of crop losses can be considered in terms
of a wet year or a dry year.

R

Drain Tech

LAND DRAINAGE SYSTEMS >

With over 25 years of experience, Drain Tech can offer a mud-free crop

Bear in mind that water-logging affects
yield in many ways.

Trafficability issues cause time delays in
fertilising and weed control, while wet
soils don't respond adequately to fertiliser
and promote water loving weeds.

Soil structure can be damaged when
ploughed or driven over when wet and
obviously many tonnes of cane are lost
due to poor crop vigour.

Existing soil maps aren’t available for

all farms but notes from soil testing,
topographical maps and machines such as
EM38 can build a data base for the future.

Simply marking wet spots as ‘way points’
on your tractor GPS the instant they

are observed can help with corrective
measures in the dry season.

with services including Sugarcane Drainage & Pipeline Installations.

® Sub-surface Drainage

@ High Pressure Drain Jetting

@ Irrigation Mains

® Survey and Design

Richard suggests that growers view
investment in land drainage as a strategy
to insure that all input costs are protected,
no matter the season, thereby ensuring
potential yields are achieved and profits
maintained.

“This has to be a better business strategy
than planting and hoping,” he said.

“"After all, the insurance premiums for
the farm’s assets fall due every year, but
peace of mind is better than a big claim.”" m

Insure for this...
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industry news

Burdekin bus trip -
While in Townsville for their induction meeting,
CANEGROWERS district directors visited two
different water management projects in the
Burdekin.
-.COMm
Willy Lucas (pictured above) is developing an u u
affordable automated irrigation system with NQ e u I m e nt I nto
Dry Tropics. The aim is to shut off valves before

water runs off his blocks without needing to

SN CASH!!

Vince and Rita Papale have a 4ha wetland
(above right and below) full of wildlife in a low-
lying area of their farm. Improved drainage now
means highrer yields from surrounding blocks
water leaving the farm is naturally filtered.

Tractors, Farm Machinery, Trucks, etc.

« Agricultural plant & equipment auction
specialists

- Traditional and online auctions
- Reach a true national audience of buyers

Contact: Matt Currie 0429 605 567
matt.currie@grays.com.au

6 June 2016 Australian Canegrower 21



FIRST 5 LINES FREE" FOR CANEGROWERS MEMBERS!
Book online anytime of the day or night at www.canegrowers.
com.au or email us at ads@CANEGROWERS.com.au.

Next deadline is 13 June 2016.

*As a FREE service to CANEGROWERS members, Australian Canegrower will print suit-
able classified advertisements UP TO 5 LINES FREE, FOR ONE ISSUE ONLY.

A charge of $5. 50 will apply for each extra line or part thereof. A charge will apply for
advertising of non-cane growing activities. Advertisements must relate exclusively to

cane farming activities, e.g. farm machinery etc. Advertisements from non-members are
charged at $11 per line incl GST. Only pre-paid ads will be accepted.

LBeaulieu D.U.M.

Attention Canegrowers

The first step in achieving a high yielding cane crop
is a good strike and vigorous growth in the early stage of your crop.

This can be achieved easily by simply adding
5 litres of R.U.M per acre to your dip water.

For a cost of around $25 per acre
Can you afford not to give it a go?

For further information contact —

Burdekin & Northern Region call Wally Ford 0417 937 722
Mackay Region call Noel Jensen 0438 595 325
Childers Region call Peter Irwin 0428 427 212

Graham Twyford
Machinery Sales Pty Ltd

Specialising in Used Cane
Harvesting Equipment Sales

HEEEEERN
JOHNNY FARMING COMPANY

New Hydraulic Heavy Duty

OFESETS

3 metre width, 28 discs,

All bath bearings

$11,000 plus GST ($12,100 incl GST)
Other size offsets available are 1.8m, 2.2m,
2.5m, 3m & 3.4metres.

3 point linkage offsets available also

New Heavy Duty
(SIPASHERS)

2.1 metres width $3,300 incl GST
Other sizes available are 1.2m, 1.5m & 1.8m

Johnny Farming Company
Phone (07) 4952 2577 or 0412 535 887 (John)
or 0407 638 674 (Andrew)

133 Schmidtke Road Mackay QId 4740

I BB EEEN

w =
i

=", BRANDON
27\ WRECKERS

72 Drysdale Street, BRANDON Q 4808
Ph: (07) 4782 5131 Fax: (07) 4782 5185

www.brandonwreckers.com.au

Wanted to buy tractors in any condition
Tractor-Cane Harvester-Machinery Wreckers
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Find CANEGROWERS on Facebook!
www.facebook.com/CANEGROWERSAustralia

AH 047662 /37,0408 735 148
www.nells.com.au

2010 CASE 8800 TRACK HARVESTER
5,677 Hrs. Iveco Engines 9L 350 HP. 10
Blade Fagg Chopper System. Standard
Topper with D5 Type Tracks. Elevator
Rebuild, New Engine Harness.

2007 JOHN DEERE 3510 Wheel Harvester.
8.1 L Eng 375 HP Recent engine rebuild. 8
Blade Chopper System, Shredder Topper,

Scraper Tyres. Very well maintained
machine. New chains fitted to elevator. IN
STOCK NOW !

JUST TRADED 2006 CAMECO 3510 Track
Harvester, 7,000 Hrs. 8.1 L 375 HP Eng.
Recent Head Overhaul With Injectors. Very
Good Tracks. Standard Topper. Elevator
slew table rebuilt. Very Good for Age.

2011 MASSEY FERGUSON 5465 4
WD Tractor 120 HP. 1,967 Hrs. Front
suspension, Linkage & D/Bar fitted.

HBM Billet Planter. Narrow elevator,
Stainless Fertiliser boxes. Very Good
condition.

NEW! 4 SLAT OPEN BUTT ROLLERS Suit
JD 3510/20 and CASE. Helps Drop Dirt.
Enquire NOW!

CAMECO 2500 TRACK FRAMES
Complete with L & S hubs, Volvo track drive
motors and idlers. Dead Axle available.

NEW PLANTING TIPPERS Triple Side
Tippers on trailer remote hydraulics. Order
Now !

IN STOCK NOW 12, 10, 8 & 6 BLADE
DIFFERENTIAL CHOPPER DRUMS Suit

‘05 to current 3520 CAMECO/JD. Tungsten

Hard Faced on Wear Areas. New seal
plates, Clamping Bars & Dowels with kit.

Graham Twyford
48 Central Park Drive, Paget, Mackay
Mobile: 0418 742 696Phone: 07
49526 668
graham@gtmachinerysales.com.au
www.gtmachinersales.com.au




Mossman -Tully

Hard hose irrigator, 110 x 400m, Trailco,
$22,000. Irrigation everflo ball pump,
75kw, auto transformer starter, 100,000
litres per hour capacity, up to 70m depths,
$20,000. New Holland side delivery rig,
$1500. Ph: 0419 911226

Toft 6000 with Rotary Chop & Cat 3306DI
Motor, good Billet machine. Mob. 0428
100 564

Back wheel centres for Case 38" rims,

90mm axle. John Deere centres for 42"
Newton whole stick
Ph: 4068 5298 /

rims, 90mm axle.
planter with trailers.
0458 685 298

Kubota B6100 4x4 tractor with slasher
and Tirple-K scarifier to suit. 3 point

linkage fert bin. 2 inch arch bar. 3-phase
plasma cutter, Unimig 105. Ph: 4066 9889

KUBOTA B7200 Inter Row 5 row Sprayer,
80" HOWARD Rotary Hoe, HODGE 5
Furrow reversible plough. Ph: 0458 553
038

Equipment - CASE 2590 2WD,
Chamberlain 4080, Fiat 1000 2WD, Fiat
980 2WD, Michigan 14yd scraper, Toyota
1.4 forklift, Plant cutter, blower, 7-tyne
ripper, Silvan spinner C x 2, Hardy 600Lt
tank, Rotary Hoe M130, Half track 7000
harvester. Ph: 0407 160 673 / 07 4055
4449

Tyres: 2 Goodyear 14L -16.1, 4 old Olympic
14.9.28 6 ply, 2 used 340-70-18, 1 used
520-85R42 radial Goodyear. Ph: 0407
160 673 / 07 4055 4449

Spicer dolly, rims 14DW 21x32689, used
tyres, Edbro hoist (truck). Ph: 0407 160
673 /07 40554449

Herbert River — Burdekin

Loader Tyres (1400.24) and tubes. Good
casings. not much tread, $100 each.
3 point linkage forklift. Can unload
semitrailer - $1500 + gst. Ph: 07 4777
4966.

Chamberlain  4480. Good Condition.
Phone 0419 188 185.

INTER PRIME MOVER 2670, 1982 model,
McGrath 40ft trailer $20,000 O.N.O. Ph:
07 4776 6249

Rainfall Report

Recorded rainfall (mm)

ought to you by AustSafe Super

Average rainfall (mm)

Location 7 days to 9am Year to date
Jan-May
H B M h m 22.0516  29.05.16
ac Inery Mossman 233 10 1217 1668
Mareeba AP 42 378 702
22 Cardier Rd, Wangan QLD. 4871 e 159 865 1551
(07) 4064 2294 or email Mt Sophia 229 1441 2470
hbmach@bigpond.com Babinda 366 2312 3055
Innisfail 271 11 2014 2525
MACHINERY FOR SALE Tully 284 64 2243 2953
Double Row Plant ith | ert Cardwell 145 32 1432 1608
booxL«Jaseanc? \;Vnov?nng%:’ovglr, ac?ngsetagle Lucinda 62 “ 1501 1583
1.5t0 1.8m Ingham 34 74 1408 1509
Abergowrie 26 5 950 1379
Single row glan1te8r, adjustable Townsville 0 0 798 847
- em. Ayr DP 0.4 0 373 686
New Holland G210 tractor Proserpine 0 931 985
and rotary hoe Mirani 3 0.6 911 1060
High-rise spray rig, 7 foot clearance, Mackay 2 0.4 1084 1104
independent folding boom, 6 to 8 rows. Sarina (Plane Ck) 12 0.4 1226 1225
Bundaberg 0 4 469 560
Childers South 0.8 0 481 472
‘B E EEEBN TR 02 o 40 660
JOHNNY FARMING Tewantin 2 0 632 1019
. COMPANY Eumundi 3 0 518 995
4 . a Nambour 1 0.2 488 996
2 Australian "=

% Distributor @ Woon'goolba 0 0 156 745
Belshina Tyres & Chinese Imports Munwilumban 0 02 291 938
@  Tractor Tyres Ballina 0 574 948
M  Earthmoving Tyres Woodburn 0 320 765

M Truck Tyres
M Cars & 4WD Tyres
DROVER EQUIPMENT AUSTRALIA
UTV’s, ATV’s & AG BIKES
See website for more details
P: 07 4952 2577 M: 0412 535 887
www.johnnyfarmingcompany.com.au

E: johnnyfarmingco@bigpond.com
133 Schmidke Road Mackay 4740

A B BN EEN

The industry super
fund for rural and
regional Australia.

An Industry
SuperFund

or no report was sent. These rainfall figures are subject to verification and may be updated later. Weather forecasts, radar
ier information for the farming community can be accessed on www.bom.gov.au. Weather report provided by the Bureau
ial Weather Services Unit.
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Mackay — Proserpine

12T SELF-PROPELLED 6x6 elev infielder
VGC. 6t side/tipper on Leyland tandem GC.
Don Mizzi 741 model on Fiat 750 special
turbo plus MF102 half-tracks to suit.
Mason 9550 4-row precision vacuum seed

planter GC. 0438 606 578 (Mackay)

5roller Maclean three quarter tracks , new
stone guards , VGC $6000 plus GST, Ph

0418 159 998.

Case harvester 1back tyre and rim, 80%
tread BKT Agriculture tyre $2000 plus

GST, Ph 0418 159 998.

Janke 4 row tyne planter suit soy beans,
peanuts etc, gc easily converted to coulters
$7000, J | Case 1194 approx 3000 hrs gc
$8500 Rawlings 24 inch 24 plate trailed
offsets $5000. 0418 874 615

Avokah 410 turbine water winch with hose
reel and 200m waterlord hose no leaks, in
good working order $7700. Ph: 0428 598
680

Wanted

FORD TW15 or 25 tractor engine block Ph
0418180650 anytime

Case 970 Rear transmission fully rebuilt
, VGC, Howard 6ft slasher Ph: 0424 295

376.

Valtra 6400 4WD tractor - looHP, air-
con cab, 2004 model, 3700 hours, good
condition. $30,000. (incl GST) ONO Ph:

0418710958 / 49503048

TRACTOR TYRES of all sizes. 0418 775
698 all hours.

Cummins M11 engine suitable for parts
to suit case 7700 cane harvester, prefer
engine to be complete. 0419 601959
Cummins 6BT5.9-C130 engine 0457 930
627

Brand new 14.00 R 25 tyres for sale under

half of new price. Ph 0488 300 361.

Second-hand irrigator with or without
hose (4"). Ph: 4157 7237

Hodge -1 ton fertilizer box, fitted to heavy
duty double row Hodge grubber with 10 x
1% legs $3000.00 + GST or near offer. Ph

0488 300 361.

Front end loader to fit 80-100hp tractor,
quick release, 4-in-1 bucket, brand new

$6000 ONO inc gst. Ph 07 4958 8248

Work Wanted

MACKAY AREA - HR truck , forklift
licenses, reliable , own transport ready
to work . Ph: Dean 0428 865 566 or
deanwalker6@bigpond.com

Bundaberg - Rocky Point

DROP-DECK, tautliner and flat top
extendable for hire. 07 4159 8174 or 0417

004 717.

K LINE SPEEDTILLERS for hire, efficient
tillage implement, phone AgQuip hire.

1300 859 869

Cane Harvester — Modified 4000 Corradini
- rotating extractor hoods, primary and
secondary. The latest 6000 epi-cycles,
Austoft shredder topper, front end 7000,

GC. For sale or parts. Ph: 0427 598 333

ANY AREA - Seeking haulout or HC truck
driver job for 2016 season, have HC,
forklift, front end loader, moxy dump
truck, white card tickets. Mechanically
minded & very reliable, hard worker with
good work history, will travel any area
for work. Ph Rosco 0418140706 or email
bigdaddyrosco@outlook.com

Seeking full-time farmhand work or
haulout job for 2016. Have sugarcane farm
experience, HR license, forklift license,
white card and chemical accreditation. Ph:
0417 682 797 or email jgrecol27@yahoo.
com.au

Seeking haulout / farm work for 2016
season. | have basic skills but very willing
to learn and can pick things up quickly. |
am a qualified diesel fitter. | also have my
own car /licence and accommodation. Ph
Shawn on 0428399344

Seeking work as haulout driver or tractor
work. Experience in the mining industry.
Grew up on a farm and know how to work
the field up. Call 074969 5588 or 0407
572 713 or email rdgs6@hotmail.com
Seeking cane haulout position for 2016
season. Qualified Fitter, have haulout and
cane industry experience. Ph: 0437 342
0170r email cg1974@hotmail.com

Property

MACKAY: 1750 Acres, seven lots, Coastal
flat freehold property. South of Mackay
suppling Mackay Sugar. High rainfall area
and endless potential for diversification.
House and garage, equipped irrigation
system, shed, machinery and equipment.
Ph: 0407157 792

MACKAY: 422 hectares, cattle and cane.
Huge supply of water, absolutely drought-
proof property, 120 mega-litre water
license, right on the coast. Ph: 0407 157
792

HERBERT RIVER: Cane farm 60.73ha with
machinery and 4 bedroom dwelling at 194
Lannercost Ext Rd, Ingham Ph. 40454321
WALKERSTON AREA: Cane farm for sale,
fully irrigated, 42.5ha cane 3.6ha grazing
Ph: 0418185 663

Wanted to lease canefarm in the Mackay
area. Currently farming in the Farleigh
area. ph - 0409 897 557

INGHAM: Cane Farm for sale. Hawkins
Creek area. Total area 48.3ha. CPA
46.6ha. Shed, electricity & water. Genuine
enquiries Ph.0407635175.
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ENTEC® is a treatment
that keeps nitrogen stable
in the soil for weeks, even
months longer than with

untreated Urea.

Nitrogen management is a constant challenge
for Australian cane farmers. Some of the most
unpredictable rainfall on the planet makes every
fertiliser application a gamble. Plus pressure to
reduce nitrogen losses makes efficiency a higher
priority than ever.

Make your nitrogen work harder with
ENTEC treated fertiliser.

Count on ENTEC for:

« Protection against leaching

 Protection against denitrification

 Improved crop uptake under conditions where
leaching and / or denitrification potentials exist

 Protection against cane climate uncertainties

ONCENTRATION*

GRANULAR UREA
« Potential for improvements in your cane and sugar yield

To find out more about ENTEC’s potential to put
more dollars in your pocket, see your local accredited
ENTEC dealer or IPF representative.

AMMONIUM NITROG

20 30 40 50

® e . >
E [ TE c Incitec Pivot Fertilisers INCUBATION TIME (DAYS)

, . . . . . Thi. il t ducted with il ist
®ENTEC is a registered trademark of EuroChem Agro GmbH. Incitec Pivot Limited aC;Ziixs,izg2;,0;?:,5’-:%7”)":0?’ a:gsagr(zal_’lxin;f’(sso%

is licensed to distribute ENTEC in Australia. Incitec Pivot Fertilisers is a registered

trademark of Incitec Fertilizers Limited ABN 56 103 709 155. water filled pore space). Source{Suteretaly(2008)

*Unit of Measure is micrograms (ug NH,' N/g soil)



CUTTING AND HAULING
LOOKS BETTER IN RED

Backed by over 50 years of product research and development Austoft® sugarcane harvesters deliver
high performance when you need it most. Match it with the big iron power and performance of a
Puma™ tractor built to the haul out specs, and you'll be productive and comfortable during long
working days. Talk to your Case |H dealer about a cutting and hauling package to suit your needs.

v CASE Il

caseih.com.au

THE HEART OF FARMING BEATS RED




